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Now working as a freelancer, I’m a career professional who can afford to live in a nice apartment in North Beach, San Francisco, pay my bills on time and accumulate very little debt. For someone who works entirely doing freelance working out of my home office, that’s an accomplishment!

Although there are many different reasons that I’ve been able to achieve this sort of steady income, one of the biggest ones is that I continually work to increase the amount of money that I am earning.

Here are some tips you can follow to steadily increase your own freelance income:

Aim to make the majority of your income steady income.
It can take some time to hunt down new freelance writing jobs, learn the specifications of those jobs and start earning an income from them. Although one-shot jobs are great for additional freelance income, you should be actively seeking out jobs that are going to provide you with a steady stream of work and a regular paycheck.

With a handful of steady jobs, you can organize your time better and get more done which means that you are going to be earning more hourly after just a short period of time has passed.

Always keep an eye out for other opportunities.
Even when you have a steady set of gigs, you should be spending a certain chunk of time each week looking for new freelance jobs. These may be steady or they may be one-shot jobs but either way, they’re out there. You don’t have to apply to everything you see. The goal is to find those jobs that are really going to add benefits to the working situation that you already have.

Know what you make hourly.
You’d be surprised by how many freelancers don’t know what they earn hourly. You need to work out the math and find out what you earn so that you can set goals towards increasing that hourly rate. You should aim to increase that rate every six months.

Rank your jobs and your clients.
Once you have those steady jobs and you know what you earn hourly on each of them, you can rank those jobs. The way that I do it is through a 20 point system. The first category is a 1-10 scale of how much I enjoy doing the job. The second category is a 1-5 scale of how much I get paid hourly for the job. The third is a 1-5 scale regarding how well I can count on that income.

Continually assess your rates and raise them as you grow your freelance business.
You shouldn’t be earning the same hourly wage today as you were 6 months ago and your clients should be aware of that. If you have some jobs on the list that you like but that don’t pay enough, see if you can’t move them up the ranks by raising the rates on your clients.

In the “real world”, people expect to get raises on a regular basis. If you take yourself seriously as a professional freelancer, you’ll demand the same thing for yourself. It’s a little harder when you can’t just go into a boss and ask for a raise but it’s possible to regularly raise your monthly income in order to achieve this for yourself.

Sure, there are going to be times when a job unexpectedly ends or you experience a lull in the new jobs that you’re getting. But you can combat these times by actively engaging in the ongoing process of forwarding your own career.

